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Thank you for subscribing to our newsletter. Walter Sanford was one of the top real

estate agents in North America for nearly thirty years, and now, he is one of the most

requested speakers, trainers, and coaches. He has authored ten updated systems and

books on checklists, pro-active lead generation, affiliate lead generation, and much

more which can be found throughout his website. If you would like to contact Walter or

have him speak at your event, please email: walter@waltersanford.com

A Compilation of Goals from
My Coaching Clients

Many times, new coaching clients don’t know what to

ask for.  They don’t get “turned on” until they hear what

others are planning to get.  Real estate sales is like a

buffet -- almost anything you can imagine.  My clients

tweak lead generation, answer objections with value,

speed up the process, and don’t get involved in bad

deals or with low/no profit individuals.  They start

seeing their needs met and then seed capital for the

future.

It is interesting that many of my second and third year

coaching clients have very similar goals.  I thought you

might be interested in them as well.

Sign Up!

Click here to sign up for your

FREE dose of Walter

Sanford! Complete the quick

sign up to receive a direct

link to new thoughts directly

from Walter's blog.

Broker Agent Advisor

Do you remember that great

Newsletter 'Broker★Agent

Professional'? 

 

Well, they have a new

platform and approach that

you'll want to check out

at 'Broker★Agent

Subscribe Share Past Issues Translate

mailto:walter@waltersanford.com
http://www.waltersanford.com/blog
http://brokeragentadvisor.com/welcome
http://eepurl.com/biBgwH
http://us10.campaign-archive1.com/home/?u=16c93adf933d5abe592505581&id=2ae44f15fa


1. Transfer 20% of every commission check to an

online account like Fidelity.com at the same time

as the deposit.

2. Obtain disability insurance.

3. Open a 5-2-9 account for my child’s college

education.

4. Set up a plan to pay all non-real estate secured

debt that has higher interest rates than the rate

on my highest mortgage. 

5. Buy one more break even or positive cash flow

property with no balloons.

6. Start one in-house lead generation activity aimed

at a hot demographic to have less reliance on

paid consolidator lead generators.

7. Create a manual for all office activities so we do

not forget profitable activities and find it easier to

train an assistant.

8. Break database solicitation down to a call

session every working day.

9. Buy a good quality, used vehicle with low

mileage.  

10. Get up a half-hour earlier and read the Bible.

11. Eat all frogs (distasteful activities) in the first hour

of office time. 

12. Establish vacation and time off goals.

13. Plan capital improvements to rental properties.

14. Buy guns, ammo, dehydrated food, water,

generator or other disaster preparedness items.

15. Create better habits including gym time, walking,

running, cardio, weightlifting, less sugar, better

food.

16. Determine net worth for comparison with future

years.

17. Set friend goals -- either increase the number or

have deeper relationships.

18. Make a will or better yet, a trust.

19. Refinance into fixed rates.

20. Pay all estimated taxes and keep income taxes

current.

21. Institute various plans to increase the “at bats”

with sellers.

Advisor'. Here you'll find

cutting edge ideas brought to

you by some of the greatest

minds in real estate,

including yours truly.

 

I'd consider it a personal

favor if you could take a few

moments to review and leave

some feedback or a

comment on my posts, in

particular --

Overcoming 4 of the

Most Common Seller

Objections

How to Control

Expireds in Your

Market

Payback Time

Our Coaching Program

The very best athletes,

entertainers, and business

leaders all have someone in

their corner whom they can

go to for advice, leadership,

and teaching. Unfortunately,

the average person has no

coach and too often allows

himself to be influenced by

those who have never

achieved high levels of

success.

With nearly thirty years of

real estate experience

including record levels of

high real estate production

and creative business

systems, Walter Sanford

offers personal coaching to a

select group of clients each

year.

Why not make this year the

one when you start enjoying
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22. Reduce money on buyer generation and move it

to seller generation.

23. Fund retirement accounts.

24. De-clutter using eBay and garage sales.

25. Plan fun activities to look forward to with family.

These top twenty-five represent most of the ideas

contained within my clients’ goals for 2016.  I hope this

will give you some ideas in finding your passion.  

To obtain Walter’s training for your business in a

seminar or personal coaching, call us at 800.792.5837

to create a plan that works for you.

Walter Sanford has been designing and implementing

real estate systems for 30 years. One of the most

successful REALTORS® and now wealthy from his

systems, Sanford teaches his systems and strategies

through his products, seminars, and personal coaching

producing the best results in the industry. Do what

works, do what is proven. Hire Walter Sanford. Call our

office at 800.792.5837, email

walter@waltersanford.com, or chat with us online at

www.waltersanford.com

your career, your family, and

your life? We have a few

spaces left in Walter's

personal coaching program.

Please call me, Cyndi, at

1.800.792.5837 so that I can

arrange a phone appointment

with Walter for you to see if

this may be the year that

you take your business to

the next level.

Download
a printer-friendly version. (or click
here to view archives)

Hire
Walter Sanford to speak at your
next event.
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